Negotiation

o:lAl'

You have agreed to take part in a research study about negotiation. You will
have a short online interview with a researcher. The researcher will ask you

some questions.
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How do you usually approach a negotiation?
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Is it bette to hide your emotions during a negotiation?
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Tell me about a negotiation you remember.
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Would you prepare differently for a negotiation that really
mattered?
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